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Pre-Qualification Packet Contents

Thank you for choosing SSB Bank for your financial needs. As part of this pre-qualification packet, we are providing you with tools that will make the mortgage process run smoothly. At SSB Bank, we recognize that this is a daunting process, which is why we want our prospective borrowers to feel supported and prepared. Please take some time to read through the documents provided and utilize them to help you through the process. We hope that you will find them helpful!
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“Items to Gather” List
Documentation checklist

OUT OF POCKET EXPENSES
_____  Earnest Money Deposit (Hand Money) 
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This is the deposit you will be asked to put down at the time you submit an offer on a property. This money is credited to you at closing and goes toward your down payment and closing costs. Ask your realtor for more details. You will need a copy of the cancelled check.

_____ Inspection fees  
The inspection fees vary based on what you elect. This money is paid upfront to the person doing the work.

INCOME
Salaried or W2
_____ 30 days most recent paystubs (3 if you are paid bi-weekly)

_____ 2 years most recent W2s

_____ 2 years most recent federal (only), signed and dated tax returns (all pages and schedules)

Self Employed / 1099 Employees

_____ 2 years most recent federal (only), signed and dated tax returns (all pages and schedules)

_____ 2 years most recent 1099s (if applicable)

_____ 2 years most recent signed/dated corporate tax returns (all pages, all schedules, if applicable)
_____ Year-to-date profit and loss statements (Might need to be prepared or verified by a CPA)
Retired

_____ Most recent Social Security Awards statement or most recent 2 years 1099s

_____ Terms of pension or most recent 2 years 1099s

_____ 2 years most recent Federal (only) signed and dated tax returns (all pages and schedules)

ASSETS
_____ Copy of most recent 2 months’ bank statements (all pages). 
Statements must have name, address, and account number. All large deposits not clearly marked as payroll must have satisfactory documentation proving source of funds

_____ Additional assets might be needed based on your situation
_____ Your mortgage consultant will provide additional items needed if a gift from a relative, funds 
from retirement or stocks, or proceeds from a sale of a home will be used.

ADDITIONAL ITEMS
_____Photo ID

_____Signed Sales Contract

_____Name and contact information for Home Owner’s Insurance Agent

_____If Renting, name and contact of landlord for verification of rent
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Jonathan Blaine
242 Walnut Street
Sewickley, PA 15143

Dear Jonathan FILLIN  Name  \* MERGEFORMAT ,   
Congratulations! You are pre-qualified for a Mortgage Loan with SSB Bank.  Please review the following information in relation to this transaction:

1.) Effective date of approval is: October 2, 2018 and is good for 120 Days;
2.) Loan borrower(s) are as named above;

3.) The approved amount is for a maximum purchase price of $113,000
4.) This pre-qualification is subject to a satisfactory appraisal and title search for the subject property along with the credit review and any other condition deemed necessary by the underwriter
If you have any questions, please do not hesitate to call me at 412-837-6955.  
Sincerely,

Heather J Dieckmann
Heather J Dieckmann
Loan Originator
SSB Bank
NMLS#141659
8700 Perry Highway
Pittsburgh, PA   15237
www.ssbpgh.com
Avoiding Mortgage Pitfalls
Our goal at SSB Bank is to help you navigate the home buying process with all the information you need, including the possible “bumps” in the road that could make the process more stressful. By outlining those pitfalls, we can help you to try and avoid them while you are looking for, or in the process of, purchasing a home. When you bank with us we want to make it a positive experience, which is why providing this information, in our opinion, is crucial to a smooth lending process.


Below is a list of some common mortgage pitfalls that occur and how to avoid them during the process.  We are experts in the lending field and can work to overcome circumstances, but only if we know about them from the beginning of the process. 
· Pitfall #1: New Credit Cards and New Debt

Do NOT apply for any new credit cards or debt. We must verify there is no new debt just prior to a settlement, so new debt can put your loan at risk! Financing an automobile or large purchase can easily void your approval if your debt ratios are already high. Keep in mind that any cash advances against a credit card or an income tax refund are considered a loan, so those can have a negative impact on the process as well.
· Pitfall #2: Employment Changes

Discuss planned or last-minute changes in your employment during the mortgage process with your loan officer.  A new position or loss of a job could jeopardize your final approval and/or closing of this loan. We will require a verbal verification of employment within 10 days of closing, so providing this information up front can make the process run more smoothly.
· Pitfall #3: Large Deposits

We are required to verify all sources of funds for your transaction.  That includes anything other than a direct deposit for payroll- even transferring of funds from one account to another.  Please be able to show the paper trail for all large deposits to your accounts.
Additional Tips:

· Gift funds from family members CANNOT be given in cash. A personal check must be used to create a record of where and who gave the funds.

· Paying late on any bills can jeopardize your approval
Page 4
Community Banks Build Better Communities
A Community Bank, by definition, is an integral part of Main Street that reinvests local dollars bank into the community to help create local jobs. Community banks offer a relationship banking philosophy that you won’t find at the “bigger banks”. It is ingrained in the way they conduct business- one loan, one customer at a time.

· Local Focus

Unlike larger banks that may take deposits in one state and lend in others, community banks channel their loans to the neighborhoods where their depositors live and work, which helps local businesses and communities thrive.

· Relationship Banking
Community banks are concerned about the customer as an individual, not just an account. They work hand in hand with customers to ensure they have access to the best innovations possible to meet their needs—such as the most secure, reliable and convenient payment options.

· Lending Leadership to Small Business
According to the Federal Reserve’s Small Business Credit Survey: Report on Employer Firms, community banks are the small business lender of choice. 80 percent of independent businesses that used community banks report they were satisfied with their overall experience, compared with 78 percent for credit unions, 61 percent for large banks and just 46 percent for online lenders. Independent businesses that apply for loans with community banks are the most successful and the most satisfied.

· Timely Decision-Making

Community banks offer nimble decision-making because decisions are made locally. Megabanks must often convene loan-approval committees located in another state, far away from their customers.

· Community Engagement and Accessibility

Community banks are typically deeply involved in their local communities, while megabank staff are often detached from the communities where their branches are located. At SSB Bank, we take pride in supporting our Pittsburgh communities in a variety of ways.
SSB Bank has been a local choice for banking since 1922. Our longstanding reputation has continued because of our dedication to upholding our core values: Commitment, Community and Culture. Even as we grow and develop, we will remain a community bank at our core, maintaining pride in a positive customer experience every step of the way.
Reference: ICBA“Community Banks Build Communities” https://www.icba.org/about/community-banking
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8700 Perry Highway, Pittsburgh, PA  15237
Phone:  412-837-6955    Fax:  412-847-8461
www.ssbpgh.com


